These days everybody’s a recessionista and looking for an easy way to save more, conserve and spend less.  Consigning and shopping resale has long been a hobby of mine, but with the declining economy and growing need to conserve and recycle goods, everyone’s getting in on the trend.  Because, face it, nothing could make you feel more fabulously frugal and free than earning a bit of cash for cleaning out your closet!   From consignment to resale shops, there are a multitude of stores offering to help you eliminate ‘stuff’ from your life and provide a bit of cash incentive to do so. There are basically two types of shops that serve this need: Resale and Consignment.  A resale shop will buy your items outright at a determined price and then sell it for a profit.  Consignment stores offer to sell your goods and then you get a percentage of the price the item sells (generally 40%-50%).  

If you’re interested in consigning some of your gently-worn clothing, it’s really quite simple.   First, locate a consignment that fits your lifestyle and location (see NARTS.org for a list of shops in your area).   Then, either call or visit the store’s website to learn about their consigning procedures.   Every shop is different, some requiring an appointment, certain brands and styles, number of items, etc.  However, in general, there are a few things to keep in mind when consigning:

1. When you bring your items in, the store will select and accept items based on what customers will buy.   Sometimes there will be items they cannot sell.  Please understand that every store must focus on customers’ preferences for its selection guidelines.  

2. A store will base prices on supply and demand.  The store will try to get the best possible prices for you.  It wouldn’t benefit either party for an item to be undervalued (even if it flew off the shelf) or overvalued (as it would take up valuable space, an opportunity cost for the store).

3. You should present your items as close as possible to how they will be displayed, meaning:  a crisply ironed blouse will look much more appealing and sell more quickly than a wrinkled and pit-stained top.   Most stores will not accept stained, torn, well-loved items because no one will buy it.   You and the shop increase your chances for success, i.e. MONEY, by having your items go-to-go and presentable for purchase. 

Finally, most stores offer to sell your items for a certain time period and discount items throughout said period.  Any unsold items left after the consignment period has expired are generally donated to a worthy cause.  The consignor and shop relationship should be a mutually profitable association with you.  After all, they couldn’t do it without you, and should view you as a partner in their success.   
